Selling?

Give SAM an exclusive 75-day contract to
sell your surplus machinery and equipment
assets and we'll find a buyer willing to pay
fair market value for them.

Buying?

View our extensive inventory listings of pre-
owned machinery and equipment and SAM

will help you find exactly what you want at
fair market price.

Either way, it's all about money,

Your money!

When you sell you're selling as profitably as
possible to the end user. When you buy
you're buying as economically as possible
from the former user.

Two World Wide Web sites

These live, user-friendly auction and
reverse-auction SAM sites provide a wealth
of equipment specifications and photographs
in addition to asking prices and bids.
Mechanisms are in place to provide for
on-site inspections, if desired.

Visit Us At

www.Greasymachines.com
or
www.SAMdirect.net

Customer
Satisfaction
Is Our #1 Goal.

With our 10-year history as an
industry-leading service provider,
we have already earned the
confidence and trust of
agreat many companies
that make up Corporate America.

We look forward to earning yours today.

SURPLUS ASSET MANAGEMENT, LLC

866-GREASYMachines - (866-473-2796)

Info@SAMdirect.net
P.O. Box 217 e Bristol, CT 06011

www.greasymachines.com
www.SAMdirect.net

It’s All
About Money

Whether you want to sell surplus equipment
assets or buy those assets from the owner...




Introducing A Whole New Way
To Solve An 0ld Problem

SAM is different, Significantly different. And that
difference means money in YOUR pocket whenev-
er you want to really capitalize on surplus machin-
ery assets. Or whenever you want to buy specific
machinery at fair market value.

Here’s why.

We are commissioned brokers, just like real estate
brokers. No money changes hands until a sale takes
place, a sale that satisfies both seller and buyer.

SAM sales reps have years of experience
working with awide variety of manufacturers and
their processes. By nature of their jobs, they arein
almost constant contact with hundreds of machin-
ery users. If company X is sitting on idle machin-
ery; it's a pretty good bet the word gets around.
The same could be said for company Y, a company
in need of certain types of machinery.

SAM puts your surplus assets on its
World Wide Web site and backs up that powerful
marketing with print media advertising, trade
shows, commissioned sales representatives and
even that old reliable word of mouth.

None of your money is siphoned off for
inventory carrying costs, warehousing overhead, a
salaried sales force or dedler profits. None will
become part of a big gamble others are making to
profit enormously on your sale or purchase. SAM
earns a modest commission on al asset sales.

If you are sitting on any idle machinery
assets today, go to

www.Greasymachines.com

If you need any specialized machinery or
equipment today, go to

www.SAMdirect.net

SURPLUS ASSET MANAGEMENT, LLC

866-GREASY M achines - (866-473-2796)

SAM professional services
available to buyers and/or sellers
of Surplus Machinery Assets

Equipment Appraisals

For everything from a single machine to an entire
plant full of avariety of machinery SAM will
arrange for ASA (American Society of Appraisers)
certified appraisals.

Condition Reports

A field specific mechanic will inspect and docu-
ment the condition of any asset for either buying
or selling purposes.

Machine Rigging Services

SAM will contract out al rigging and transporta-
tion services to insured and bonded specialists as
required.

Warehousing Services

For those who need to store machinery for any
length of time, SAM will locate space providing the
proper environment and lease it to the customer.

Financing or Leasing
SAM has awide array of financing options and
providers to meet your financial needs.

Facility Services

Let us handle making that special crate for your
asset or provide the air and electrical drop for your
new purchase.



